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) Welcome and
Opening Remarks

Renee Campbell
SVP, Capital Markets & Risk / Treasurer

valmont ¢



» Disclosure Regarding Forward-Looking Statements

These slides (and the accompanying oral discussion) contain forward-looking statements within the meaning of the Private Securities Litigation
Reform Act of 1995. These statements are based on assumptions made by management, considering its experience in the industries where
Valmont operates, perceptions of historical trends, current conditions, expected future developments, and other relevant factors. It is important to
note that these statements are not guarantees of future performance or results. They involve risks, uncertainties (some of which are beyond

X ¢ n o qgontrd]) and assumptions . Forward-looking statements may be accompanied by words suchastqr r qt v wg kv k gya wyg n g
mengcvpmy Et g ¥ r gpeg n.alp dimilar expressions. While management believes these forward-looking statements are based on
reasonable assumptions as of the date made, numerous factors could cause actual results to differ materially from those anticipated. These
factors include, among other things, risks described in X ¢ n o q @epoksuo the Securities and Exchange Commission * 14, U GtRederg. o r ¢ p {
actual cash flows and net income, future economic and market circumstances, industry conditions, company performance and financial results,
operational efficiencies, availability and price of raw materials, availability and market acceptance of new products, product pricing, domestic and
international competitive environments, geopolitical risks, and actions and policy changes by domestic and foreign governments, including tariffs .
The Company cautions that any forward-looking statements in this release are made as of its publication date and does not undertake to update
these statements, except as required by law.

The Company may provide certain non-GAAP financial measures (adjusted diluted earnings per share and adjusted effective tax rate) on a
forward-looking basis from time to time. These measures are typically calculated by excluding the impact of items such as foreign exchange,
acquisitions, divestitures, realignment or restructuring expenses, goodwill or intangible asset impairment, changes in tax laws or rates, change in
redemption value of redeemable noncontrolling interests, and other non-recurring items. To the extent the Company provides forward-looking
non-GAAPfinancial measures, reconciliations to the most directly comparable GAAPfinancial measures are not provided, as the Company cannot
do so without unreasonable effort due to the inherent uncertainty and difficulty in predicting the timing and financial impact of such items. For the
same reasons, the Company cannot assess the likely significance of unavailable information, which could be material to future results.

valmont ¢ 3
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} V -I: C { x U " C | f C 1 8:30 AM Welcome and Opening Remarks
q g p Renee Campbell| SVP, Capital Markets & Risk / Treasurer
Turning Market Leadership Into Profitable Growth
Avner Applbaum | President & Chief Executive Officer

North America Utility Deep Dive
Chris Colwell | President, Infrastructure

—= Fireside Chat: Utility Market Drivers
S / Joe Ulrich | VP / GM North America Utility
) ) (T Jean Rollins | Senior Advisor,Power Insights

— Fireside Chat: Innovation & Operational Excellence

Shannon Eggert| SVP Operations, North America Infrastructure
Amit Blesser | Chief Al & Digital Transformation

Driving Continuous Improvement Across Infrastructure Portfolio
Greg Turi| President, Infrastructure

10:10 AM  Q&A and Break

10:45 AM  Enabling Enhanced Productivity With Leading Agriculture Solutions
Darryl Matthews | Group President, Agriculture

Generating Lasting Shareholder Value
John Schwietz | Chief Financial Officer

E e S : Closing Remarks
Pt e s es s Seke s i BB s ki Avner Applbaum | President & Chief Executive Officer

1 1120AM  Q8&A
| 4
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) Turning Market
Leadership Into
Profitable Growth

Avner Applbaum

President & Chief Executive Officer

valmont ¢



> Resilient Utility Market Through 2030 Expected to Drive Growth

Utility Industry Valmont North America Utility

$1.4T $53B $6.7B $2.5B

Cumulative CapEXx Cumulative Highly Visible 2029E Net Sales
Forecast! Valmont TD&S_ 2026-2029E Valmont 13% CAGR
Market Opportunity Specific Pipeline ’
from 2025

T Source: PowerLines, April 2026.

valmont v SAM = Serviceable Addressable Market.



Stronger Foundation Primed for Growth
Built a more robust, efficient foundation through strategic
investments, positioning us for accelerated growth

Clearly Defined Utility Growth Strategy EXpECt
Capturing above-market growth through market leadership, .
differentiated customer engagement and disciplined execution to ACh|eve

Unlocking Value Through Strengthening Performance $ 35 EPs

Generate higher returns over time through commercial initiatives,
process improvements and margin expansion by 2029 E

Financial Strength to Compound Value
Leveraging advantaged financial position to fund growth and
drive shareholder returns

valmont ¢ 8




> Valmont At-A-Glance |

Trusted Partner for Global Infrastructure and Agriculture Markets

ﬁ Omaha, NE /\ﬂ $10B+

Headquarters IJ“J Market Capt

$538M | 13.1%

L:" $4.1B ¢\ 2025 Adjusted?
— 2025 Net Sales Operating Income
& Margin

0.
© ~11,000 21
Global Employees Cou?trles with
Facilities

2025 Net Sales

25%
Agriculture
74%

North By Segment
America y 9

5%

South

1 1 0/0 America
APAC -

10% '
EMEA By Geography

75%

Infrastructure

$535M | 17.3% $101M | 9.9%

Infrastructure Agriculture

2025 Segment Adj.? Operating
Income & Margin

Purposely Diversified Across Complementary Businesses to Drive Resilient, Longierm Growth

T As of June 12, 2026.
valmont~f

2 Please see Reg. G reconciliation to GAAP measures at the end of the presentation.



» Invested in Our Organization to Build a Stronger Foundation for Growth

Better Mix, Higher Profitability, and

Adjusted?! Operating Adjusted? Diluted EPS :
Income (sM) & Margin Improved Throughput Cost Absorption
+180 bps ~13% cacr /O Refined and refocused portfolio
$538 @‘\ to maximize performance where we have an
$525 @3 exceptional right to win

$19.09

$17.19

I:( o Optimized organizational structure

a@ to align talent to growth, and create tighter
connection between operations and commercial

Aligned talent and processes to a clearly
@ defined capital allocation strategy

to enable faster decision making and
disciplined resource allocation

$473

$14.98

11.3%

2023 2024 2025 2023 2024 2025

More Efficient Foundation Better Positions Us to Accelerate Growth, With a Significant Runway Ahead

Valmont v® ' Please see Reg. G reconciliation to GAAP measures at the end of the presentation. 10




> Strong Financials Translated Into
Outperformance for Shareholders

Total Shareholder Returnt

154%

B vv

2904 B s&P 500

93%

0
69% 66%
23% .

1 Year 3 Years 5 Years

Valmont v® TJuly 12,2021 - June 12, 2026; Source: FactSet.
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Avner
Applbaum

President
& CEO

Darryl
Matthews

Group President,
Agriculture

Sobha
Mulukutla

Chief Information
Officer

valmont ¢

John
Schwietz

Chief Financial
Officer

Greg
Turi

President,
Infrastructure

Eric
Johnson

Chief Accounting
Officer

Chris
Colwell

President,
Infrastructure

Jennifer
Paisley

Chief People
Officer

Renee
Campbell

SVP, Capital Markets
& Risk / Treasurer
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Mogens Bay
Chairman, Valmont Industries

Catherine Paglia

Vice Chair of the Board and Lead Director
Enterprise Asset Management Inc.

| Audit Committee

Human Resources Committee

Avner Applbaum

President &
Chief Executive Officer

Deborah Caplan

Retired EVP of Human Resources &
Corporate Services, NextEra Energy
Human Resources Committee

Ritu Favre

President, Test & Measurement Business Group NI,
now part of Emerson

Chair, Audit Committee

Governance & Nominating Committee

Dr. Theodor Freye

Retired CEO, CLAAS KGaA
Governance & Nominating Committee

W' New to VMI Board within last 5 years.

Richard Lanoha

President & CEO, Kiewit Corporation
Human Resources Committee

Paul Maass

CEO, The Scoular Company
Audit Committee

James Milliken

President, University of California
Audit Committee
Chair, Governance & Nominating Committee

Daniel Neary

Former Chairman & Retired CEO, Mutual of Omaha
Audit Committee
Chair, Human Resources Committee

Joan Robinson-Berry

Retired SVP & Chief Engineer, The Boeing Company
Human Resources Committee
Governance & Nominating Committee

r eUwr rgtvgf"d{"cp" Gzrgtkgpegf"DqgctHf

Board Skills

» Board Leadership

» Industrial / Manufacturing

» Financial Background

» International

» Corporate Governance & Oversight
» Engineering

» Operations

» Information Technology

» Technology / R&D

» Utility / Energy

Board Attributes

~65 Years ~9.7 Years
Average Age Average Tenure
>90% >33%
Independent Gender Diversity

13




» Delivering Industry-Leading Solutions in Critical Markets
2025 Net Sales in Millions

INFRASTRUCTURE

¥

AGRICULTURE
NA LIGHTING & IRRIGATION &
NA UTILITY NA COATINGS TRANSPORTATION NA TELECOM INTERNATIONAL AG TECH
$1,471 $236 $509 $293 $590 $1,021
Transmission, Finishing services, Lighting, Components, Utility, L&T, Center pivot;
distribution, and galvanizing, and traffic, and macro towers, Coatings, linear and corner
substation painting sign structures concealment, and Telecom, and irrigation systems;
small cell Solar aftermarket parts
& tubular products
valmont ¢ 14



> Ugnxkpi "Ugog"gh"vjg"Ygtnf Xu"ltgcve

INDUSTRY } Rising Energy & H Aging Infrastructure __ Productivity &
CHALLENGE Connectivity Demand HH & Resilience =~ Resource Efficiency
VALMONT Infrastructure that expands Engineered solutions for Technology-enhanced pivots
SOLUTIONS } the grid, connects power long-term reliability under help farmers produce more
sources to communities, and increasing stresses with less inputs
delivers energy and _ - - _
information Hot-dip galvanizing Utility and L&T solutions
extends the life of critical enhance system performance
Powering global connectivity infrastructure
with telecom
STRONG
UNDERLYING P 2XF >70% ~20%
SECULAR Load growth expected in the Of U.S. grid infrastructure is More protein demand needed
GROWTH next five yearst >25 years ol by 2035 using existing
resources?
1 Source: McKinsey Global Energy Perspective 2025
2 Source: US Dept of Energy.
Valmont v 3 Source: FAO 6pljS Dept ognynergy. 15



> Positioned to Win Through Expertise and Reliability

)

Commercial Leadership in Industry-Leading Resilient Operational

Durable Markets Engineering Foundation
» Deepindustry & technical expertise » 40+ years of utility structures » High-value, integrated manufacturing
and long-standing customer engineering expertise capabilities across scaled, global

relationships T partnering with footprint

top utility companies » Differentiated and innovative

engineering and design capabilities » Scale drives cost efficiency and
ensures reliable delivery of large,
complex projects

» Unmatched Agriculture sales and
service channel supported by a
global network of >600 dealer
locations

» Comprehensive,premium portfolio
of products and services
» Proven track record of reliability,
on-time execution, and quality
» Founder of mechanized irrigation

Our Differentiated Capabilities Are Difficult to Replicate and Are Critical to Win in the Markets We Serve

valmont ¢ 16
S



> Driving Long-Term Profitable Growth Through Key Value Drivers

i ‘ 5 - 5 - ' | = b . "o
! o pae o | Bt i
= J—— | ) \ - /
e ‘_—‘l o "+ y 3 "'-_' '“:-:_ 1 ,X' : = 1 || A. i '\ = : _— P’ — e -— | 34
Y AR
o A ZENE. l ‘m‘r
' 3\ A IS 1
1 s gty

ﬂ.g CAPTURE & STRENGTHEN ".'ﬁ*"" ENABLE

-

Accelerate [ Unlock Deploy
above-market &= efficiency & capital and
growth In performance resources with
Utility discipline
valmont~ 17



» Proactively Capturing Significant, Multi -Year Opportunities in Utility

STRATEGIC INITIATIVES

CAPTURE

Accelerate

above market B N
growth in Deploy Advanced Engineering to Solve
Utility Complex Customer Challenges

Expand Capacity, Throughput, and
Operational Flexibility

Driving Growth in Utility Through Strong Execution, Superior Customer Service, and Responsiveness

valmont ¢ 18




» Generating Greater Value From Our Strong Foundation

STRATEGIC INITIATIVES
-

STRENGTHEN .
Advance Commercial Excellence Across
Infrastructure Portfolio
Unlock
Expand Agriculture Value Through
Aftermarket, Ag Tech, and Emerging Markets

efficiency &

performance
Strengthen Engineering and Operational
Capabilities to Scale and Expand Margins

Driving Continuous Improvement to Enhance How We Work and Deliver Structural Efficiency

valmont ¢ 19
S



» Focused on Disciplined Allocation of Resources Aligned
With Core Business Needs

STRATEGIC INITIATIVES

Prioritize Capital Toward HighestReturn
Growth Opportunities

Deploy
capital and
resources with Utilize Strong Cash Flows and Liquidity to
discipline Enhance Returns and Return Capital
. R
Align Talent and Resources to Execute in = N
Core, HighValue Areas =
= ! m
‘ iR
BUllding rRead ghRPerto Orga 0 oug gic Allo ON OT ReSO

valmont ¢ 20




» Value Drivers: Delivering Long-Term Profitable Growth

2025 1 2029E
Approximate Incremental Contribution

Sales Adjusted?
Diluted EPS

Capture Utility partnerships with key market 2029 E Fln d nCIaI
Above-Market leaders S 1B S 10 Outlook
Growth in Utility Capacity and throughput expansions
Strengthen to Drive strategic commercial initiatives S ;

- Net Sales
Unlock Efficiency Advance engineering and operational $3 0 0 M $4

& Performance? excellence

$35

Enable Through Programmatic share repurchases

Disciplined . Capital allocation strategy aligned with N / A Sz
Resource Allocation business needs

Executing Our Longterm Strategy to Drive Market Outperformance

" Please see Reg. G reconciliation to GAAP measures at the end of the presentation.
Valmont v® 2 Sales and EPS include select Infrastructure product lines and Ag. EPS represents a net number and includes a reduction of $1 for a normalized tax rate of ~26%. 21




» A System Built to Convert Durable Demand Into Shareholder Value

=
W | —
WHY WE WIN VALUE DRIVERS DURABLE
Market Leadership & Capture AboveMarket SHAREHOLDER
Embedded Customer Growth in Utility VALUE
Relationships
Ex
Strengthen to Unlock t0 Agﬁl%tve
Industry-Leading Efficiency &
Engineering Performance $35 EPS
Enable through ” :
Resilient Operational Disciplined Resource C P Os'tlonjd f oBr Com;/jnzqungE
Foundation Allocation SO o0l

valmont ¢ 22




» North America
Utility Deep Dive

S
i
>,

‘ﬁ <« M Chris Colwell

‘%;‘ President, Infrastructure o > T

valmont ¢
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Next Chapter of Profitable Growth

‘ Uniquely Positioned for Durable, Multi-Year Growth
Multiple strong market drivers represent unprecedented climate of growth

Driving outperformance in a growing market through differentiated capabilities,

‘ Differentiated Capabilities Enable Outperformance
deep customer integration, and proven execution

Leveraging decades of trust built with our customers and selective approach to
address complex challenges

‘ Trusted Partnerships and Innovation Drive Industry Leadership

Scaling throughput through investments in capacity, operational excellence, and

‘ Delivering on a Credible Plan to Convert Market Growth into EPS
digital enablement

valmont ¢




» Capturing Growth in North America Utility and Coatings
2025 Net Sales in Millions

NA Utility Sales?

12%
1 3% Distribution
Substation

o

(.

INFRASTRUCTURE

NA LIGHTING &

NA UTILITY NA COATINGS TRANSPORTATION NA TELECOM INTERNATIONAL
Product
$1,471 $236
Transmission, Finishing
distribution, and services, 75%
substation galvanizing, e
and painting

valmont V 12025 FY Valmont Utility Sales. 25




» Market Strength

Unprecedented Climate
of Growth

valmont ¢



> We Are at the Center of the North American Utility Ecosystem

WHERE WE PLAY TODAY

| T P4
&

Generation Transmission Substations Distribution
~40% Market Share! ~309% Market Sharel <5%Market Sharel

High & extra-high voltage Steelstructures, Steel, concrete, &
steel structures packaging; controls composite structures;
(69kV to 765kV) voltage & flow low voltage lines

Serving Our Customers as the Market Leader Across the Utility Ecosystem With a Full Suite of Solutions

Businesses,
Homes, etc.

TValmont participates in these focused market subsets of the Utility TD&S Infrastructure market value chain; the Company's addressable market share of these subsets

Valmont V represents only a fraction of total spending in that market.

27



» Rising Load and Grid Resiliency Needs Are Driving LongTerm
Transmission and Infrastructure Investment

LOAD GROWTH & GRID HARDENING &
EXPANSION RESILIENCY
Data Centers Replacement Utilities are
Al-driven demand increasing Grid optimization and -
baseload requirements aging infrastructure eXp ected to Invest
Industrial Expansion & Reliability ~$1 .4T
Electrification Redundancy and faster
EVs, building electrification, and on restoration capabilities - ]
shoring of manufacturing drive demand n g”d /nfrastructure
Hardening Programs through 2030"
Interconnection Extreme weather &
Expansion of grid to meet climate mitigation

growing demand

valmont ¢




) Fireside Chat
Utility Market Drivers

Jean Rollins

! | Senior Advisor,
0/ Poverinsights

Joe Ulrich

VP / GM,
North America Utility

valmont ¢



» Growing Electricity Demand Requires Significant Transmission
Expansion

Load Growth Capacity Needs Line Miles Needed
Demand Growth! Installed Capacity
TWh GW

Load growth & generation capacity

I Data centers Solar / wind . ..
will be supported by Transmission &
B Traditional electrification B Rest ) i
/‘/v /./ Substation buildout across the US

1,631

4,800 > 1322 > k
3,800 41°° ] +65

New & Upgraded Line Miles
to Meet Demand by 203

2010 2025 2030 2024 2030

Rising Power Demand Directly Increases Transmission Infrastructure Demand for Valmont

Source: McKinsey Global Energy Perspective 2025
Valmont V 2 Based on existing transmission lines as of 2025 and current GW of capacity. 30




> Announced Transmission Projects Indicate Sustained
Infrastructure Buildout

Announced Transmission Line Miles 1 Transmission Expansion Aligns

Ykv] " Xcnogpv Xu" EQq

16

14 » Significant announced transmission
12 project activity through 2030
§ 10
& 5 » Majority of planned line miles
>
|§ 6 fall at or below 500kV
4
5 Valmont is the market leader
0 in 500kV structures and below

2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030 resulting in almost all projects
m765kV m345-500 kV m<345kV = In Planning being opportunistic

Visible Transmission Project Activity Supports Sustained Infrastructure Investment

Valmont v® Source: Power Insights Transmission and Distribution Forecast. 31




» Utilities Are Expected to Invest ~$1.4T in Grid Infrastructure
Through 2030*

Estimated CapExInvestment? ($Bn) Factors Extending the Spend Cycle

m Generation M TD&S Other

Critical Equipment Availability
Long leadtime equipment remains

NN

400 supply constrained
coo Labor Availability
300 {’ J High construction demand and limited

training pipeline

Permitting

Approvals and ROW acquisition
continue to extend project timelines
Affordability

Utilities remain focused on balancing

2026 2027 2028 2029 2030 2035 investment with customer rate impacts

200

100

o

NG

Utility Capital Investment Supports a Sustained Infrastructure Expansion Cycle

valmont v 1 Source: PowerLines, April 2026. 39
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Addressable Market

Cumulative Utility CapEx& Valmont SAM 2026 T 2030

Other

Labor Transmission 2026 - 2030 A /

S644B 8 Distribution
~ ‘ %

~S1.4T 8% ~$53B $8B - $13B 7 y

Total Utility Total Utility TD&S I 1 = Total Valmont
CapE ¥ Infrastructure TD&S SAM Year|y S AM
46% Materials Engineering /
TD&S Sverhond Substation 10% Growth 3

Generation

Wyvknkv{"Kphtcuvtwevwtg"KpxguvogpVv"Egqgpvkpwgu"vqgq" Gzrcpf" |

1 Source: PowerLines, April 2026.
Valmont v® SAM = Serviceable Addressable Market.




» Strong Utility Relationships Provide Meaningful Demand Visibility

6 7 B Highly Visible 2026-2029E
O Valmont Specific Pipeline
A B

| QOO0

oc—

(7 @

Long-Term e Alliance e Siting & e Utility Capital
Regional Planning Partnerships Engineering Deployment

High-level grid Strong alliance Work closely Understanding
planning and process partnerships with Valmont to of projects and
(2 to 4 years) develop solutions associated capital

Early Customer Engagement Supports Disciplined Longlerm Growth Planning

valmont ¢ 34




> Resilient Market Through 2030 Expected to Drive Valmont Growth

ol == 4= 10%
I T Valmont
é '7 000 "T;: Transmission,

i Distribution, &

Load growth, resiliency, 300+ cw 65k
_ Substation
and expansion Generation Incremental i SZM G;owth
growth line miles
+ 2X Demand S —I 4 Cumulative S 5 3 Valmont TD&S
Growth . Utility CapEx Market Opportunity?

T Source: PowerLines, April 2026.
Valmont v SAM = Serviceable Addressable Market. 35




p Valmont Competitive
Advantages and Strategy

Our Unique Right to Win

valmont ¢



) Sustainable Competitive Advantages T Industry-Leading Capabilities

Trusted partner
long history of demonstrated
performance and quality

Diversified North

American manufacturing
capabilities and footprint

Strong engineering
and technical
capabilities at scale

Experienced Commercial Breadth of product offerings

team and long-standing DQDQ valmont aligned to customer needs
customer relationships R, Competitive Advantages and challenges

Trusted Partner With Proven Expertise, Supporting Customers in Executing Complex, Higimpact Projects

valmont ¢ 37




Driving Long-Term Profitable Growth Through Key Value Drivers

SIS

CAPTURE = /| DOSENABEERN

Accelerate
above-market
growth In
Utility

valmont ¢ 38
S



 Differentiated Utility Customer Model

Driving Profitability and Capacity Efficiency Through
Customer Partnerships

Long-standing relationships built
on quality, reliability, and delivery

ALLIANCE CONTRACTS PROVIDE BASELOAD VOLUME A , égéiéfgﬂ s eve rgy
Top 20 I0OUs account Trusted partner to 1
for 40% of Industry industry-leading I0Us 8 “f - =r=r-
CapExSpend in North America | ppl ST "”k
< A
DISCIPLINED BID Targeted capture of LFa={} ““Ameren

MARKET PARTICIPATION attractive opportunities
WMIDAMERICAN  nationalgrid

» Aligning With Industry-Leading Utilities

» Diversifying Customer Base
Pacific Gas and =
Electric Company’ [ /] 'f"

ock

» Enabling Predictable Results

Leveraging Alliance Stability While Targeting Attractive Bid Opportunities

valmont v 10U = Investor-Owned Utility. 39
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STRATEGIC INITIATIVES KEY OUTCOMES & GOALS

» Aligning portfolio » Partnering with customers D Market Alignment
with evolving to develop high-impact
market demands solutions } Customer Impact
» Developingscalable » Accelerating innovation } Scalable Growth
solutions to grow the to deliver solutions
portfolio and deliver faster through streamlined } Speed to Market
greater impact design, quoting, and delivery

\\\ / \\\\\\\\\\\

) \\\\\

\
\
\ 0

Delivering Innovative Solutions with IndustrylLeading Quality and Increasing Speed

........

valmont v 40




> Solving Complex Customer Problems | OPPD

valmont v 41
T



p Scaling Profitably

Increasing System
Throughput

valmont ¢



» Investing in the Utility System to Capture

$1B of Incremental Utility Revenue by 2029E |
FRONT END BACK END
Eﬁ Engineering Y=| Materials Planning § Footprint L Strong ROI on
v— utilization & |  brownfield
v v flexibility | projects
= | 9 . .
i C t | d front-
Drfing 9 Swy Chan coprcey | it

v - ahead of end throughput

. ) ‘demand and scheduling
Scheduling Manufacturing |

ﬁ Increasing throughput of entire

. . . m to ex n$1B of
Coordinated capacity plan across people, processes, Al, digital tools, and — system to execute on$1B o

physical assets to increase throughput and drive productivity s

Eqgpvkpwg" Hwgnkpi " Wvknkv{"Dwukpguu"c

valmont v 43




) Fireside Chat
Innovation & Operational Excellence

Amit Blesser

Chief Al & Digital
Transformation

Shannon Eggert

- SVP Operations,
' North America
Infrastructure

valmont ¢






