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Forward-Looking Statements

• These slides and the accompanying oral presentation contain forward-looking statements that involve risks and uncertainties. These statements relate to future 
events or our future financial or operational performance and involve known and unknown risks, uncertainties and other factors that could cause our actual 
results, levels of activity, performance or achievement to differ materially from those expressed or implied by these forward-looking statements. Forward-looking 
statements include all statements that are not historical facts. In some cases, you can identify forward-looking statements by terms such as “may,” “will,” 
“should,” “could,” “would,” “expects,” “plans,” “anticipates,” “believes,” “estimates,” “projects,” “predicts,” “potential” or the negative of these terms, and similar 
expressions and comparable terminology intended to identify forward-looking statements. These forward-looking statements represent our estimates and 
assumptions only as of the date hereof, and, except as required by law, we undertake no obligation to update or revise publicly any forward-looking statements, 
whether as a result of new information, future events or otherwise. 

• Other factors that could materially affect actual results, levels of activity, performance or achievement can be found in Codexis’ Form 10-K for the period ended 
December 31, 2017 filed with the SEC on March 15, 2018 and Form 10-Qs filed with the SEC on May 10, 2018, August 9, 2018 and November 9, 2018, including 
under the caption “Risk Factors.” If any of these risks or uncertainties materialize, or if our underlying assumptions prove to be incorrect, actual results, levels of 
activity, performance or achievement may vary significantly from what we projected. 

• Our logo, “Codexis,” “CodeEvolver®,” and other trademarks or service marks of Codexis, Inc. appearing in this presentation are the property of Codexis, Inc. This 
presentation contains additional trade names, trademarks and service marks of other companies. We do not intend our use or display of other companies’ trade 
names, trademarks or service marks to imply relationships with, or endorsement or sponsorship of us by, these other companies.
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2018 Full Year Results
Fifth Consecutive Year of Building Momentum for Codexis

3

2018 R&D Revenue
+50% vs 2017

$35.0m

2018 Total Revenue
+21% vs 2017

$60.6m
 Step-out Y-O-Y Revenue Expansion on Top of Solid Pharma Mfr Base

• Performance Enzymes Pharma Mfr $39.2m +7%
• Performance Enzymes  Non-Pharma $7.9m   +39%
• Novel Biotherapeutics $13.5m   +76%

 Strategic Deliverables in Performance Enzymes
• Commercialized enzymes for Tate & Lyle stevia sweetener in < 2yrs
• Eight pharma customers with revenues > $1m (+33% from six in 2017)
• Porton partnership expands customer access:  deal to $2.8+ rev in < 1yr
• Breaking into MDx:  DNA Ligase first revs; DNA Polymerase poised

 Novel Biotherapeutic Segment Credibly Established
• Successfully completed company’s first-ever clinical trial – CDX-6114 for PKU
• Phase 1a and solid dose formulation results Nestlé's 1Q’19 opt-in 
• 5 more BioTx programs advance towards partnerable events

 One of Nation’s Best & Brightest Firms to Work For – 2nd Yr in Row

 Ends Year with Strengthened Balance Sheet:  $50m+ Cash; No Debt

Performance vs Annual Guidance
Fifth Consecutive Year

2018 Product Margin
Up From 46% in 2017

51%

2018 Strategic Deliverables
 Met



Select FY 2018 P&L and Balance Sheet Info

4*Please refer to the reconciliation of GAAP to Non-GAAP  financial measures in the supplemental information

($ millions)

P&L 2018 2017 % change
Total revenues 60.6           50.0           21%
Product revenues 25.6           26.7           -4%
R&D revenues 35.0           23.3           50%
Gross margin % on product revenues 51% 46% 11%
Total operating expenses (R&D + SG&A) 59.3           58.7           1%
GAAP net income/(loss) (10.9)          (23.0)          53%
Non-GAAP net income/(loss)* (1.8)            (14.9)          88%

Balance Sheet 2018 2017 $ change
Cash and cash equivalents 53.0           31.2           70%

For the Year Ended

At the Year End


BS Flux YOY 123117 vs 123116

		ACC-BS - Current Month vs Beginning of Year

		Period: Dec-17





				12/31/17		12/31/16		$ Var 		% Var 

		ASSETS

		Cash and cash equivalents		31,219		19,240		11,979		62%		Major cash outflows: 
-WF AP payments of $23.5M. Top 3: $5.7M Lactosan, $3.1M Fujifilm, $2.2M rent  
-BB AP payments of $23.0M. Top 3: $3.9M Lactosan, $2.4M Latham, $2.2M Fujifilm
-WF Payroll related cash out of $13.3M
-BB Payroll related cash out $8.1M
Major cash inflows: 
-WF AR receipts of $22.5M. Top 3: $8.9M Merck, $3.0M T&L, $2.6M Novartis
-BB AR receipts of $32.8M. $15.2M Nestle, $5.4M Merck, $3.9M T&L 
-WF Sublease receipts totaling $950K
-BB Sublease receipts totaling $542K
-$23.8M from stock sale		x		31.2		19.2		12.0

		Accounts receivable, net		11,800		5,924		5,876		99%		Increase due to receivables from customers such as Tate & Lyle $1.9M, Exela $1.6M, Novartis $1.2M. Offset by collections from Pfizer $646K, Alfa Aesar $370K. Arch bad debt write off $387K.		x

		Inventory		1,036		825		210		25%		Increase due to additions to inventory of CDX-036 $103K (Sitagliptin, Teva), CDX-034 $100K (Vibregon, Kyorin), ATA-436 $78K (Savolitinib, AZ), CDX-016 $77K (DCFPE, Pfizer), CDX-021 $75K (Eslicarbazepine, Jubilant/Lupin), CDX-035 $58K (Sacubitril, Novartis). Offset by sale of CDX-032 $323K (Allulose) to T&L.		x

		Prepaid and other current assets		984		1,238		(254)		(21)%		Decrease due to amortization of prepaids, including prepayment to Fujifilm.		x

		Total current assets		45,039		27,227		17,812		65%



		Restricted cash		1,557		1,625		(67)		(4)%		w

		Non-current marketable securities		671		1,142		(471)		(41)%		Decrease due to change in value of CO2 from CAD 0.155 at 12/16 to CAD 0.085 at 12/17.		x

		Property and equipment, net		2,816		2,155		661		31%		Increase mainly due to additions totaling $1.8M (incl $528K Agilent mass spec, $335K NetApp computer equipment, & $276K AWS Upgrade System). Offset by twelve months of accumulated depreciation totaling $1.0M.		x

		Goodwill		3,241		3,241		-		-

		Deposits and other assets		302		259		43		16%		w

		Total assets		53,625		35,648		17,977		50%



		LIABILITIES, CONVERTIBLE PREFERRED STOCK, AND STOCKHOLDERS’ EQUITY (DEFICIT)

		Accounts payable		3,545		4,232		(687)		(16)%		Decrease due to timing in the payment of invoices.
Outstanding invoices as of 12/31/16 include: Lactosan $1.3M, Fujifilm $410K, Latham & Watkins $343K.
Outstanding AP as of 12/31/17 includes: Lactosan $901K, Fujifilm $467, Latham & Watkins $234K		x

		Accrued compensation		4,753		4,314		438		10%		Increase mainly due to bonus accrual for 116 employees at 100% and PSU accrual for 2 foreign employees at 134%. Vacation accrual for 116 employees at 12/17 compared to 108 employees at 12/16.

		Other accrued liabilities		4,362		2,111		2,251		107%		Increase due to $886K Lactosan accrual for purchases received not invoiced as of YE, accrual of $739K for Fujifilm, $271K for Connor Group. ST portion of financing for Agilent and NetApp fixed assets $230K.		x

		Deferred Revenue Net		12,292		1,710		10,582		619%		Increase due to receipt of $14M Nestle upfront payment, $1.2M Nestle Tech Access and Setup fee ($600K in ST), $3M T&L Stevia upfront payment ($1.7M in ST), $1.4M T&L TMU deferral over Phase I term, $181K Arch prepayment, and $43K Cavion (CDX-010). Offset by revenue recognition $7.2M Nestle upfront payment,  $83K Alexion, $66K Cody, and $25K Cavion.
		x

		Short Term Liabilities		24,953		12,368		12,585		102%



		Deferred revenue, net of current portion		1,501		1,066		435		41%		Increase due to receipt of $1.2M Nestle Tech Access and Setup fee ($600K in LT), $1.5M ($1.3M in LT) receipt from Merck for Year 5 Sitagliptin license fee. Offset by revenue recognition $125K Nestle Tech Access Fee, $218K Novozymes, and reclass to ST $1.1M Merck Sitagliptin license fee.		x

		Financing obligation, net of current portion		302		-		302		100%		Increase due to $158K LT portion of Agilent mass spec financing and $144K LT portion of NetApp computer equipment financing.		x

		Accrued liabilities		2,324		3,116		(792)		(25)%		Decrease due to monthly amortization of LT Lease Incentive Obligation and LT Deferred Rent. Write off of ARO related to 501C building.		x

		Long Term Liabilities		4,127		4,182		(55)		(1)%



		Common Stock		5		4		1		17%		Increase primiarily due to April stock sale.		x

		Additional paid-in capital		340,079		311,164		28,915		9%		Increase primiarily due to April stock sale.		x

		Accumulated other comprehensive income (loss)		(472)		(0)		(472)		144,839%		Decrease due to change in value of CO2 from CAD 0.155 at 12/16 to CAD 0.085 at 12/17. Q2-17 Tax Provision of $60K, Q3-17 Tax Provision of -$52K, Q4-17 Tax Provision of -$8K.		x

		Accumulated deficit		(292,069)		(283,511)		(8,558)		3%		Agreed to PY Income Statement.		x

		Current Year gain(loss)		(22,996)		(8,558)		(14,438)		169%		Agreed to Income Statement.		x

		Total stockholders’ equity (deficit)		24,546		19,099		5,447		29%

		Total liabilities and stockholders’ equity (deficit)		53,625		35,648		17,977		50%







ACC-IS - QTD vs PY

		Income Statement - Summary QTD vs PY

		Period: Dec-17



				Dec-17 QTD

				Actuals 		Prior Year 		$ Var 		% Var 









		REVENUE

		Product Revenue		7,551		4,250		3,301		78%		7.6		4.2

		R&D Revenue		12,428		5,346		7,082		132%

		Revenue Sharing Arrangement		1,744		375		1,370		365%

		TOTAL REVENUE		21,723		9,970		11,753		118%		21.7		10.0



		COST OF BIOCATALYST PRODUCT REVENUES		3,558		2,287		1,271		56%



		OPERATING EXPENSES

		RESEARCH AND DEVELOPMENT		9,417		5,964		3,453		58%



		SELLING, GENERAL AND ADMINISTRATIVE		7,867		6,969		899		13%		17.3		12.9		34%



		TOTAL COSTS AND OPERATING EXPENSES		20,843		15,220		5,623		37%



		INCOME/LOSS FROM OPERATIONS		880		(5,249)		6,130		(117)%



		Interest income		52		19		32		170%

		Interest expense and other		(12)		(55)		43		(78)%

		Tax (provision) benefit		51		25		26		101%



		NET INCOME (LOSS)		970		(5,260)		6,231		(118)%		1.0		(5.3)





		GROSS MARGIN ON PRODUCT SALES		53%		46%		14%



		Weighted Avg Common Shares		48,187		41,002

		Net Loss Per share		$   0.02		$   (0.13)











ACC-IS - YTD vs PY

		Income Statement - Summary YTD vs PY

		Period: Dec-17



				Dec-17 YTD

				Actuals 		Prior Year 		$ Var 		% Var 









		REVENUE																				CAGR

		Product Revenue		26,685		15,321		11,363		74%		26.7		15.3								2013		2014		2015		2016		2017

		R&D Revenue		20,747		31,316		(10,569)		(34)%												31,922		35,307		41,804		48,837		50,024

		Revenue Sharing Arrangement		2,591		2,200		392		18%												32		35		42		49		50

		TOTAL REVENUE		50,024		48,837		1,186		2%		50.0		48.8										3 year CAGR		4 year CAGR				Check		Check

																								12.32%		11.89%				- 0		- 0

		COST OF BIOCATALYST PRODUCT REVENUES		14,327		9,753		4,574		47%



		OPERATING EXPENSES

		RESEARCH AND DEVELOPMENT		29,659		22,229		7,430		33%



		SELLING, GENERAL AND ADMINISTRATIVE		29,008		25,420		3,588		14%		58.7		47.6		23%



		TOTAL COSTS AND OPERATING EXPENSES		72,994		57,401		15,592		27%



		INCOME/LOSS FROM OPERATIONS		(22,970)		(8,564)		(14,406)		168%



		Interest income		147		60		87		146%

		Interest expense and other		(91)		(94)		3		(3)%

		Tax (provision) benefit		(81)		40		(122)		(300)%



		NET INCOME (LOSS)		(22,996)		(8,558)		(14,438)		169%		(23.0)		(8.6)





		GROSS MARGIN ON PRODUCT SALES		46%		36%		27%



		Weighted Avg Common Shares		46,228		40,629

		Net Loss Per share		$   (0.50)		$   (0.21)

																		60,000		63,000

																		20%		26%







Summary Financial Info

		($ millions)

						For the Year Ended

		P&L				2018		2017		% change

		Total revenues				60.6		50.0		21%

		Product revenues				25.6		26.7		-4%

		R&D revenues				35.0		23.3		50%

		Gross margin % on product revenues				51%		46%		11%

		Total operating expenses (R&D + SG&A)				59.3		58.7		1%

		GAAP net income/(loss)				(10.9)		(23.0)		53%

		Non-GAAP net income/(loss)*				(1.8)		(14.9)		88%



						At the Year End

		Balance Sheet				2018		2017		$ change

		Cash and cash equivalents				53.0		31.2		70%

		Working Capital (Cash + A/R + Inventory - A/P)













ACC-IS - QTD vs PQ

		Income Statement - Summary QTD vs PQ

		Period: Dec-17



				Dec-17 QTD

				Actuals 		Prior Year 		$ Var 		% Var 









		REVENUE

		Product Revenue		7,551		6,948		603		9%

		R&D Revenue		12,428		2,929		9,499		324%

		Revenue Sharing Arrangement		1,744		107		1,638		1,535%

		TOTAL REVENUE		21,723		9,984		11,740		118%



		COST OF BIOCATALYST PRODUCT REVENUES		3,558		3,976		(418)		(11)%



		OPERATING EXPENSES

		RESEARCH AND DEVELOPMENT		9,417		8,055		1,362		17%



		SELLING, GENERAL AND ADMINISTRATIVE		7,867		7,989		(121)		(2)%



		TOTAL COSTS AND OPERATING EXPENSES		20,843		20,020		823		4%



		INCOME/LOSS FROM OPERATIONS		880		(10,036)		10,917		(109)%



		Interest income		52		27		24		89%

		Interest expense and other		(12)		(68)		56		(82)%

		Tax (provision) benefit		51		(150)		201		(134)%



		NET INCOME (LOSS)		970		(10,227)		11,197		(109)%





		GROSS MARGIN ON PRODUCT SALES		53%		43%



		Weighted Avg Common Shares		48,187		47,900

		Net Loss Per share		$   0.02		$   (0.21)
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[bookmark: OLE_LINK4]Flux Analysis QTD Dec 2017 vs QTD Dec 2016:





Increase in product revenues of $3,301K mostly due to:


$1,212K	shipment of CDX-032 (Allulose) to T&L


$   530K		shipments of mostly CDX-017 (sitagliptin) to Merck


 $   538K	shipments of CDX-033 & CDX-901 to Inogent (Sulopenem)


 $   527K	Simvastatin royalties from Teva


 $   372K	shipments of CDX-034 to Kyorin


$   358K		shipments of ATA-426 to Wuxi 


$   352K		shipment of CDX-041, CDX-901 & CDX-014 (Atorvastatin) to Arch/Phoenix


 $   140K	shipment of CDX-036 to Teva 


($  649K)	shipments of mostly DCFPE to Pfizer


			 


Increase of $7,082K in R&D revenues is due to:


	 $ 7,691K	Nestle CDX-6114 GDO&L and PERT SCA


	 $ 1,220K	Novartis R&D Fees


	 $ 1,236K	T&L Stevia R&D Fees


	 $    379K	Ezetimibe royalties (first commercial sale in 2017)


($2,083K)	Merck License Fees (CE)


	($   800K)	Merck R&D Fees


($   400K)	Coke R&D Fees


($   126K)	Roche R&D Fees


		


Revenues from Exela increased by $1,370K due to $1.5M sale of exclusive license to Exela and termination of previous license agreement.





Increase in GM is mostly due to sales of higher-margin allulose to T&L, high-margin CDX-034 to Kyorin, high-margin enzymes for sulopenem to Inogent and a Simvastatin royalty true-up.





R&D Expense increase of $3,453K is mostly due to:	


Outside services (Fuji and Calvert)			 $2,938K


Consultants						 $   490K


Salaries							 $   168K


Lab Supplies						 $   125K


Amortization of Intangibles				($  281K)


	


SG&A Expense increase of $899K is mostly due to:  


   	Outside Services (C Group, Liberi, Intralink)		 $    391K


	Legal IP							 $    360K


	Legal Corp						 $    346K


	Salaries							 $    197K


	Advertising						 $    163K


	Taxes & Fees						($    347K)


	Recruiting/Relocation					($    140K)
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Flux Analysis QTD Dec 2017 vs QTD Dec 2016: 


 


Increase in product revenues of $ 3,301K mostly due to: 


$1,212K shipment of CDX-032 (Allulose) to T&L 


$   530K  shipments of mostly CDX-017 (sitagliptin) to Merck 


 $   538K shipments of CDX-033 & CDX-901 to Inogent (Sulopenem) 


 $   527K Simvastatin royalties from Teva 


 $   372K shipments of CDX-034 to Kyorin 


$   358K  shipments of ATA-426 to Wuxi  


$   352K  shipment of CDX-041, CDX-901 & CDX-014 (Atorvastatin) to Arch/Phoenix  


 $   140K shipment of CDX-036 to Teva  


($  649K) shipments of mostly DCFPE to Pfizer 


     


Increase of $7,082K in R&D revenues is due to: 


  $ 7,691K Nestle CDX-6114 GDO&L and PERT SCA  


  $ 1,220K Novartis R&D Fees 


  $ 1,236K T&L Stevia R&D Fees 


  $    379K Ezetimibe royalties (first commercial sale in 2017) 


($2,083K) Merck License Fees (CE) 


 ($   800K) Merck R&D Fees 


($   400K) Coke R&D Fees 


($   126K) Roche R&D Fees 


   


Revenues from Exela increased by $1,370K due to $1.5M sale of exclusive license to Exela and 


termination of previous license agreement. 


 


Increase in GM is mostly due to sales of higher-margin allulose to T&L, high -margin CDX-034 to 


Kyorin, high-margin enzymes for sulopenem to Inogent and a Simvastatin royalty true -up. 


 


R&D Expense increase of $3,453K is mostly due to:  


Outside services (Fuji and Calvert)    $2,938K 


Consultants       $   490K 


Salaries        $   168K 


Lab Supplies       $   125K 


Amortization of Intangibles     ($  281K) 


  


SG&A Expense increase of $899K is mostly due to:   


    Outside Services (C Group, Liberi, Intralink)   $    391K 


 Legal IP        $    360K 


 Legal Corp       $    346K 


 Salaries        $    197K 


 Advertising       $    163K 


 Taxes & Fees      ($    347K) 


 Recruiting/Relocation     ($    140K) 
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[bookmark: OLE_LINK4]Flux Analysis YTD Dec 2017 vs Dec 2016:





Increase in product revenues of $11,363K mostly due to:


 $3,341K	shipments of mostly Dimetol & CDX-035 & KRED to Novartis


 $2,190K	shipments of mostly CDX-008 (& royalties), CDX-005 & CDX-036 to Teva


 $2,530K	shipment of CDX-032 (Allulose) to T&L


 $2,281K	shipments of mostly CDX-017 (sitagliptin) to Merck


 $1,004K	shipment of KRED-208 to Urovant


 $   831K	shipment of KRED-208 to Kyorin


$    600K	shipments of CDX-019 & CDX-003 (Esomeprazole) to KRKA


$   560K		shipments of CDX-033 & CDX-901 to Inogent (Sulopenem)


 $   354K	shipment of CDX-403 to Bakhu


 $   351K	shipment of CDX-041, CDX-901 & CDX-014 (Atorvastatin) to Arch/Phoenix


 $   304K	shipments of mostly ATA-426 to Wuxi


($2,943K)	shipments of CHE-010 (Crizotinib) to Pfizer


			 


Decrease of $10,569K in R&D revenues is due mostly to:


($8,000K)	 Merck milestone


($7,600K) 	GSK milestone (incl Rabo)


($3,048K)	GSK pro-rata revenue recognition of license fees


($1,734K)	Alexion service revenues


($3,958K)	Merck recognition of license fees for CE ($1.9M accel +$2.1M pro-rata) 


($   400K) 	Coke fees


($   105K)	Pfizer R&D Fees


 $7,691K	Nestle GDO&L and SCA R&D revenues


$3,058K	T&L services (tech report pro rata recognition & TMU services)


 $2,270K	Novartis services


$   633K		Merck FTE services


$   441K		Ezetimibe royalties (first commercial sale in 2017)


 $  250K		Merck sitagliptin milestone


		


Revenues from Exela increased by $392K due to 1.5M sale of exclusive license to Exela and termination of previous license agreement, partially offset by lower royalties from lower Argatroban sales.





Increase in GM on Product Sales is due to increase in product sales is due to sales of higher margin Vibregon product to Urovant, allulose products to T&L, Sacubitril products to Novartis and Esomeprazole products to KRKA.  Higher Simvastatin royalties also contributed to the GM improvement.





R&D Expense increase of $7,430K is mostly due to:	


Amortization of Intangibles				($2,812K)


Outside services (Fuji Film, Calvert & Micro Constants)	 $7,246K


Salaries & wages					 $ 1,084K


Lab Supplies						 $   708K


Consultants (Hirth, Tepper)				 $   617K


Stock Compensation					 $   412K


401K Match						 $   104K		
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Flux Analysis YTD Dec 2017 vs Dec 2016: 


 


Increase in product revenues of $ 11,363K mostly due to: 


 $3,341K shipments of mostly Dimetol & CDX -035 & KRED to Novartis 


 $2,190K shipments of mostly CDX-008 (& royalties), CDX-005 & CDX-036 to Teva 


 $2,530K shipment of CDX-032 (Allulose) to T&L 


 $2,281K shipments of mostly CDX-017 (sitagliptin) to Merck 


 $1,004K shipment of KRED-208 to Urovant 


 $   831K shipment of KRED-208 to Kyorin 


$    600K shipments of CDX-019 & CDX-003 (Esomeprazole) to KRKA  


$   560K  shipments of CDX-033 & CDX-901 to Inogent (Sulopenem)  


 $   354K shipment of CDX-403 to Bakhu 


 $   351K shipment of CDX-041, CDX-901 & CDX-014 (Atorvastatin) to Arch/Phoenix  


 $   304K shipments of mostly ATA-426 to Wuxi 


($2,943K) shipments of CHE-010 (Crizotinib) to Pfizer 


     


Decrease of $10,569K in R&D revenues is due mostly to : 


($8,000K)  Merck milestone 


($7,600K)  GSK milestone (incl Rabo) 


($3,048K) GSK pro-rata revenue recognition of license fees  


($1,734K) Alexion service revenues 


($3,958K) Merck recognition of license fees for CE ($1.9M accel +$2.1M pro -rata)  


($   400K)  Coke fees 


($   105K) Pfizer R&D Fees 


 $7,691K Nestle GDO&L and SCA R&D revenues  


$3,058K T&L services (tech report pro rata recognition  & TMU services) 


 $2,270K Novartis services 


$   633K  Merck FTE services 


$   441K  Ezetimibe royalties (first commercial sale in 2017)  


 $  250K  Merck sitagliptin milestone  


   


Revenues from Exela increased by $392K due to 1.5M sale of exclusive license to Exela and 


termination of previous license  agreement, partially offset by  lower royalties from lower 


Argatroban sales. 


 


Increase in GM on Product Sales is due to increase in product sales  is due to sales of higher 


margin Vibregon product to Urovant,  allulose products to T&L, Sacubitril products to Novartis 


and Esomeprazole products to KRKA.  Higher Simvastatin royalties also contributed to the GM 


improvement. 


 


R&D Expense increase of $7,430K is mostly due to:  


Amortization of Intangibles     ($2,812K) 


Outside services (Fuji Film, Calvert & Micro Constants)  $7,246K 


Salaries & wages      $ 1,084K 


Lab Supplies       $   708K 


Consultants (Hirth, Tepper)     $   617K 


Stock Compensation      $   412K 


401K Match       $   104K   
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   	Salaries & wages					  $ 1,015K


Stock Compensation					  $    971K


Legal-IP							  $    598K


	Legal-Corporate						  $    598K


Consultants (Barber, Haig A., Kaiser, G. Merry)		 $    568K


Outside Services (Connor G, Liberi, Haig A)		  $   329K  


Advertising						 $    276K


Facilities (Utilities, Rent, Addl HC)			 $    220K


Travel							 $    206K


Vacation						 $    175K


Accounting-Audit & Tax					 $    140K


Depreciation						($    513K)


Recruiting & Relocation					($    392K)


Allocations						($    358K)


	Taxes & Fees						($    329K)


	


		


Income Tax Expense increase is due mainly due to tax effect of decrease in CO2 Solutions value and India subsidiary taxable income due to the write-off of Arch payable.
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Income Tax Expense increase is due mainly due to tax effect of decrease in CO2 Solutions value and 


India subsidiary taxable income due to the write -off of Arch payable. 
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Increase in product revenues of $603K mostly due to:


$1,212K	shipment of CDX-032 (Allulose) to T&L


$ 1,078K	shipments of mostly CDX-017 (sitagliptin) to Merck


 $   531K	shipments of CDX-033 & CDX-901 to Inogent (Sulopenem)


 $   207K	Simvastatin royalties from Teva


 $  144K		shipments of ATA-426 to Wuxi 


 $  352K		shipment of CDX-041, CDX-901 & CDX-014 (Atorvastatin) to Arch/Phoenix


 $  340K		shipment of mostly CDX-039 to Pfizer


 $  104K		shipment of ATA-437 to Sungwoo


 $    84K		shipments of MCYPs to Astrazeneca


 $    75K		shipment of CDX-010 to Cavion


 $    64K		shipment of ATA -254 to Noramco


($2,275K)	shipments of mostly CHE-002 (Dimetol-Rivastigmine)


($1,004K)	shipment of KRED-208 to Urovant


($   354K)	shipment of Atorvastatin enzymes to Bakhu


			 


Increase of $9,120K in R&D revenues is due to:


	 $ 7,691K	Nestle CDX-6114 GDO&L and PERT SCA


	 $ 1,215K	Novartis R&D Fees


	 $    164K	T&L Stevia R&D Fees


		


Revenues from Exela increased by $1,693K due to $1.5M sale of exclusive license to Exela and termination of previous license agreement.  The remainder of the increase is due to higher revenue share in Q4 vs Q3.





Increase in GM is mostly due to sales of higher-margin allulose to T&L, high-margin CDX-034 to Kyorin, high-margin enzymes for sulopenem to Inogent and a Simvastatin royalty true-up compared to lower CHE-002 margins to Novartis in the PQ.





R&D Expense increase of $1,362K is mostly due to:	


Outside services (Fuji and Calvert)			 $   811K


Consultants						 $   448K


Bonus							 $     87K


	


SG&A Expense decrease of $121K is mostly due to:  


   	Outside Services (C Group, Liberi, Intralink)		 $    389K


	Legal Corp						 $    280K


	Bad Debt Exp (Arch PQ)					 $    225K


	Bonus							 $    193K


Legal IP							($    960K)





Income tax expense decrease is mostly due to PQ tax on India subsidiary taxable income.
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Increase in product revenues of $ 603K mostly due to: 


$1,212K shipment of CDX-032 (Allulose) to T&L 


$ 1,078K shipments of mostly CDX-017 (sitagliptin) to Merck 


 $   531K shipments of CDX-033 & CDX-901 to Inogent (Sulopenem) 
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Increase of $9,120K in R&D revenues is due to: 


  $ 7,691K Nestle CDX-6114 GDO&L and PERT SCA  


  $ 1,215K Novartis R&D Fees 


  $    164K T&L Stevia R&D Fees 


   


Revenues from Exela increased by $1,693K due to $1.5M sale of exclusive license to Exela and 


termination of previous license agreement .  The remainder of the increase is due to higher revenue 


share in Q4 vs Q3. 


 


Increase in GM is mostly due to sales of higher-margin allulose to T&L, high-margin CDX-034 to 


Kyorin, high-margin enzymes for sulopenem to Inogent and a Simvastatin royalty true -up compared 


to lower CHE-002 margins to Novartis in the PQ.  


 


R&D Expense increase of $1,362K is mostly due to:  


Outside services (Fuji and Calvert)    $   811K 


Consultants       $   448K 


Bonus        $     87K 


  


SG&A Expense decrease of $121K is mostly due to:   


    Outside Services (C Group, Liberi, Intralink)   $    389K 


 Legal Corp       $    280K 


 Bad Debt Exp (Arch PQ)      $    225K 


 Bonus        $    193K 


Legal IP       ($    960K) 


 


Income tax expense decrease is  mostly due to PQ tax on India subsidiary taxable income . 
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Total Revenues:  $69 - 72m (+14-19% vs 2018)

Product Sales:  $26 - 29m (2018 = $25.6m)

Product Gross Margin:  48 - 52% (2018 = 51%) 

Codexis 2019 Financial Outlook

Revenues:   ~ 40% in 1H’19 / ~ 60% in 2H’19

R&D + SG&A Expenses:  ~ $18m/qtr; ~ Smooth Quarterly

Additional Insights Into 2019 Financial Outlook

Total Revenue ($ million) 2019 Annual Guidance Introduced
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2019 Strategic Objectives
Continue Business Acceleration on Multiple Fronts

Relentless Focus on CodeEvolver®, AI-Driven Acceleration of Protein Discoveries 
 Reinforce our powerful, product-commercializing uniqueness in the world’s growing synthetic biology landscape  

Significant Acceleration of Announcable Deal Flow Underpins Another Solid Double Digit Revenue Growth Year 
 Growth in new R&D partnering deals across both segments  new application verticals & clients
 Continued widening and deepening of major pharma relationships, and the beginning of CodeEvolver® licensing backend sales
 Continued advancement of Performance Enzyme pipeline  growth of both pre-commercial and commercial installations
 The year, we will make our mark in establishing growing, profitable sales in molecular diagnostic markets
 More than offsetting y-o-y headwinds:  Tate & Lyle stevia (2019 prod sales < 2018 R&D revs); Nestlé Health Sciences CDX-6114

Break-out Progress for Novel Biotherapeutics Pipeline
 At least two of the five programs (beyond PKU) will reach partnerable status (locked and on way to IND) by the end of 2019

Smart Spending Investments Enable Growth Acceleration in 2019 & Beyond 
 Growth in R&D headcount and external spending to accelerate Novel Biotherapeutic pipeline advancement towards IND
 Additional R&D hiring to enable expanded protein discovery capacity for growth in partner-funded programs
 Impacts of revenue growth and spending investments largely offset each other on bottom-line and cash balance y-o-y
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Thank you
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Supplemental Information
Reconciliation of GAAP to Non-GAAP Financial Measures

These non-GAAP financial measures exclude the following items:

(a) Depreciation expense: we provide non-GAAP information which excludes depreciation expense related to the depreciation of property and equipment. We believe that eliminating this expense from 
our non-GAAP measures is useful to investors, because the acquisition of property and equipment, and the corresponding depreciation expense, can be inconsistent in amount and can vary from period 
to period.

(b) Stock-based compensation: we provide non-GAAP information which excludes expenses for stock-based compensation. We believe the exclusion of this item allows for financial results that are more 
indicative of our operations. We also believe that the exclusion of stock-based compensation expense provides for a better comparison of Codexis' operating results to prior periods as the calculations of 
stock-based compensation vary from period to period and company to company due to different valuation methodologies, subjective assumptions and the variety of award types.

(Unaudited) Twelve months ended December 31,

(In Thousand) 2018 2017

Net income (loss)

Net income (loss) - GAAP $ (10,878) $ (22,996)

Non-GAAP adjustments:

Depreciation expense (a) 1,147 1,042

Employee stock-based compensation (b) 7,889 7,091

Net income (loss) - Non-GAAP $ (1,842) $ (14,863)
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